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As advocate,
a lawyer zealously asserts the client’s position

under the rules of the adversary system.
Preamble, Tex. Disciplinary Rules of Professional Conduct, Paragraph 2

In all professional functions,
a lawyer should zealously pursue clients’ 
interests within the bounds of the law.

Preamble, Tex. Disciplinary Rules of Professional Conduct, Paragraph 3



Every man is said to have his peculiar ambition.  
Whether it be true  or not, I can say for one that 
I have no other so great as that of being truly 
esteemed of my fellow men, by rendering 
myself worthy of their esteem.
Abraham Lincoln to the people of Sangamon County, March 9, 1832



William Herndon: Lincoln’s Final Law Partner



The desire for the respect and confidence 
of the profession and of the society 
which it serves provides the lawyer the 
incentive to attain the highest possible 
degree of ethical conduct.
Preamble, Texas Disciplinary Rules of Professional Conduct, Paragraph 9



As a public citizen, a lawyer should seek 
improvement of the law, … and … should 
cultivate knowledge of the law beyond its use 
for clients, employ that knowledge in
reform of the law… 

Preamble, Texas Disciplinary Rules of Professional Conduct, Paragraph 5





As a representative of clients, a lawyer performs various
functions. As advisor, a lawyer provides a client with 
informed understanding of the client’s legal rights and 
obligations and explains their practical implications. As 
advocate, a lawyer zealously asserts the client’s position 
under the rules of the adversary system. As negotiator, a 
lawyer seeks a result  advantageous to the client but 
consistent with requirements of honest dealing with others. 
As intermediary between clients, a lawyer seeks to reconcile 
their divergent interests as an advisor and, to a limited 
extent, as a spokesperson for each client. A lawyer acts as 
evaluator by examining a client’s affairs and reporting about 
them to the client or to others.

Preamble, Texas Disciplinary Rules of Professional Conduct, Paragraph 2





The leading rule for the lawyer, as for the man of
every other calling, is diligence. Leave nothing for
tomorrow which can be done today. Never let your
correspondence fall behind. Whatever piece of
business you have in hand, before stopping, do all the 
labor pertaining to it which can then be done.

Abraham Lincoln’s Notes for a Law Lecture on Law

Lincoln/Herndon’s Law Office



“It’s not the amount of time that a lawyer 
spends on a matter that counts.
It’s the amount of uninterrupted time he 
spends.”

Texas Supreme Court Justice Eugene Cook 1988 - 1992



Extemporaneous speaking should be practiced and 
cultivated. It is the lawyer’s avenue to the public. 
However able and faithful he may be in other 
respects, people are slow to bring him business if he 
cannot make a speech. And yet there is not a more 
fatal error to young lawyers than relying too much on 
speechmaking. If any one, upon his rare powers of
Speaking, shall claim an exemption from the 
drudgery of the law, his case is a failure in advance.

Abraham Lincoln’s Notes for a Lecture on Law



“What separates lawyers from the
rest of the human race is our
capacity to do boring things for
longer periods of time.”

Hon. Pete Geren





I will endeavor to achieve my 
client’s lawful objectives in 
litigation as quickly and 
economically as possible.

The Texas Lawyer’s Creed
Art. II, Paragraph 2



Never stir up litigation. A worse man can scarcely be
found than one who does this. Who can be more
nearly a fiend than he who habitually overhauls the
register of deeds in search of defects in titles,
whereon to stir up strife, and put money in his
pocket? A moral tone ought to be infused into the
profession which should drive such men out of it.

Abraham Lincoln’s Notes for a Law Lecture



Tom Lincoln, A. Lincoln’s Father



The matter of fees is important, far beyond the mere
question of bread and butter involved. Properly
attended to, fuller justice is done to both lawyer and
client. An exorbitant fee should never be claimed. As
a general rule never take your whole fee in advance,
nor any more than a small retainer. When fully paid
beforehand, you are more than a common mortal if
you can feel the same interest in the case, as if
something was still in prospect for you, as well as for
your client.

Abraham Lincoln’s Notes for a Lecture on Law



Resolve to be honest at all events; and 
if in your own judgment you cannot 
be an honest lawyer, resolve to be 
honest without being a lawyer.

Abraham Lincoln’s Notes for a Law Lecture



“Abraham would work hard and learn all 
there was in a case he had in hand.
He would study out his case
and make about as much of it as anybody.” 

Lincoln’s law partner Stephen Logan



“Proper preparation
prevents

poor performance.”
James A. Baker, III

The Five P’s:



“A lawyer shall not bring or defend a 
proceeding, or assert or controvert an 
issue therein, unless the lawyer 
reasonably believes that there is a basis 
for doing so that is not frivolous.”

Texas Disciplinary Rules of Professional Conduct 3.01





“If I falsify in this, you can convict me.
The witnesses live, and they can tell.”

A. Lincoln: Opening Statement to a Jury



Judge David Davis



Lincoln’s Tools for persuasion:

1) Obsessed with word precision



“ A part of Lincoln’s extraordinary skill in 
communicating came from the practice of legal
thought – The language of the law foresees doubt, 
ambiguity, confusion, error, and on by one – it removes 
them. … The great compression of Lincoln’s language 
came after he had, lawyerlike, removed all unsatisfactory 
wording alternatives, and hit upon just the right order 
and emphasis.”

Jacques Barzun
Former Dean, Columbia University.
Author: “Lincoln the Literary Genius”



Say exactly what you mean.
Eliminate needless words.







Lincoln’s Tools for Persuasion:

1) Obsessed with word precision

2) Acute sense of audience



“Don’t shoot too high.

Shoot down low.

Only then will the common people understand you.”
A. Lincoln’s Advice on Jury Persuasion





Lincoln’s Tools for Persuasion:

1) Obsessed with word precision

2) Acute sense of audience

3) Never misrepresent or overstate anything.



“My word is my bond.”
Texas Lawyer’s Creed

Art. I, Paragraph 1



“I will not knowingly misrepresent, mischaracterize,
misquote, or miscite facts or authorities to gain an
advantage.”

Texas Lawyer’s Creed
Art. IV, Paragraph 6



Texas Disciplinary Rules of Professional Conduct
3.03 (a) and (b)

(a) A lawyer shall not knowingly:

(1) make a false statement of material fact or law to a tribunal:

(4) fail to disclose to the tribunal authority in the controlling jurisdiction known to the 
lawyer to be directly adverse to the position of the client and not disclosed by 
opposing counsel; or

(5) offer or use evidence that the lawyer known to be false.

(b) If a lawyer has offered material evidence and comes to know of its falsity, the lawyer shall
make a good faith effort to persuade the client to authorize the lawyer to correct or withdraw 
the false evidence. If such efforts are unsuccessful, the lawyer shall take reasonable remedial 
measures, including disclosure of the true facts.



Lincoln’s Tools for Persuasion:

1) Obsessed with word precision

2) Acute sense of audience

3) Never misrepresent or overstate anything.

4) Impassioned, sincere, earnest tone - -
BUT NOT EMOTIONAL





Daniel Day-Lewis as Lincoln



“Mr. Clay’s eloquence did not
consist in elegant arrangements of
words and sentences; but rather of
that deeply earnest and impassioned
tone, which can proceed only from
great sincerity and the speaker’s 
thorough conviction in the justice and
importance of his cause. This is what
truly touches the chords of human
sympathy.”Henry Clay

A. Lincoln’s Eulogy to Henry Clay



“Lincoln never seemed to have considered it within
his power to convince by disturbing others’ judgment
using his emotions.”

Jacques Barzun :”Lincoln the Literary Genius”



Lincoln’s Tools for Persuasion:

1) Obsessed with word precision

2) Acute sense of audience

3) Never misrepresent or overstate anything.

4) Impassioned, sincere, earnest tone
BUT NOT EMOTIONAL

5) Use wit/humor but with calculated restraint



Lincoln’s Tools for Persuasion:

1) Obsessed with word precision

2) Acute sense of audience

3) Never misrepresent or overstate anything.
4) Impassioned, sincere, earnest tone

NOT EMOTIONAL
5) Use wit/humor but with calculated restraint
6) Rhythmic deliberate cadence



“Let Lincoln’s choice of words, the rhythm and shape

of his utterances, linger in the ear. When you do that,

you begin to feel as he did. His extraordinary power

was to make his spirit felt.”     Jacques Barzun



This nation, under God,
shall have a new birth of freedom –
and that government
of the people,
by the people,
and for the people,
shall not perish from the earth.

Lincoln’s Gettysburg Address, November 1863

Fondly do we hope,
fervently do we pray,
that this mighty scourge of war
may speedily pass away.

Lincoln’s Second Inaugural Address, March 1865



Lincoln’s Tools for Persuasion:

1) Obsessed with word precision

2) Acute sense of audience

3) Never misrepresent or overstate anything.
4) Impassioned, sincere, earnest tone

NOT EMOTIONAL
5) Use wit/humor but with calculated restraint
6) Rhythmic deliberate cadence



“What pregnant definitions;

what unerring common sense;

what foresight; and,

on great occasion, what lofty,

and more than rational,

what humane tone!”

Ralph Waldo Emerson 



An Abraham Lincoln Type of Litigator

● Always takes the high road when 
conflicts arise.  

●Is clear, concise, and persuasive in 
communicating.

●Is the “grease” in moving society 
forward



By far the most useful and generally applicable variant of

the species, however, is the lawyer.  He is the lubricant of 

society’s essential machinery, making sure as far as possible, that 

its parts mesh rather than clash. Or, to vary the metaphor, he is a 

sort of universal interpreter, making the words of one speaker 

intelligible to another.
William A. Rusher (1923-2011)Lawyer and National Review publisher
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